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UNCBEON FEBRUARY 23 r 1987 
~ 

t speaker at the forthcoming DACC Luncheon 
The g~:~ary 23, 1987, will be Mr. Poul Andreassen, 
on Fef the ISS Group and newly elected Chairman of 
CBO °overnment committee in charge of planning the 
~~~slruction of the Great Belt bridge. 

rss founded in 1901, is Denmark's largest company 
in terlDll of employment with over 60,000 employees 
in so companies located in 15 countries 

DSB 

POSTPONEMENT 

The Danish American Chamber of Commerce Annual 
Dinner Dance planned for March 20 has been 
postponed because our guest of honor, Victor 
Borge, is recuperating from recent surgery. 

will alert you to the rescheduled date by mail. 

RN 

DACC SBCRETARIAT 

llhile the DACC Secretariat is looking for a 
per111anent secretary, the office at 825 Third 
Avenue is still active. 

:~~ chair as Executive Secretary ia temporarily 
Pre:J

0 
f\lled by Ma. Jeanne Silvers. Ms. Silvers 

recent~; Y hw~rked with SAS for 14 years and most 
Bitpreas De d a position with Scandinavian 

• a ACC member. 

~ 
D,A.c.c memb 
account;nt ;r Angus McDowell, a certified public 
also a c'p as merged with Joseph M. Lopresto, 
kc:Doveu ~ .A. The new firm, to be known as 
to foreign pre\to PC, will offer special services 
accountin re ated clients as well as general 
BIi 9 and auditing services. 

January-February 1987 

ANNUAL CHRISTMAS LUNCHEON 

The DACC Christ.aas Luncheon, which was celebrated 
at the University Club on December 12, 1986, 
recorded another great aucce•• with an attendance 
of aore than 200 members and gueata. 

As always our Christmas tradition• were preserved, 
including Christmas carols sung in Daniab and 
American, the Lucia bride, and eloquent speeches 
by Mr. Werner Valeur-Jensen and Consul General 
Villada Villadsen. 

A special tribute was paid Werner Valeur-Jenaen to 
celebrate bis 65th birthday and to thank him for 
bis efforts on behalf of the DACC through many 
years. He was made Honorary Member {with the 
understanding that he will continue to chair our 
membership meetings), and in tune with his 
nautical interests was presented with a model sail 
boat made of crystal. 

Last but not least the generous •care packages• 
were distributed, and the Board of Directors 
wishes to thank the contributors of the packages 
as follows: 

Advantage Foods, Inc. 
Atalanta Trading Co. 
Clairol Dandy Confectionary, Inc. 
DAK Foods, Inc. 
Danish Tourist Board 
Denmark Cheese Association 
Lego Systems, Inc. 
M.H. Greenebaum, Inc. 
Majesty, Inc. 
Old Denmark 
Peter Heering A/S 
Plumrose USA 
Royal Copenhagen/Bing, Grendahl 
SAS 
Tholstrup Cheese 

Special thanks go to Privatbanken for letting us 
use their facilities for storing and packaging. 

DSH 

NEW PRESIDENT FOR DANISH AMERICAN SOCIETY 

At the Annual Meeting of the Danish American 
Society in New York Athletic Club last December 
Tom Sodeman, Director of the National Danish 
Tour~st Board in New York, was unanimously elected 
President ~f D.A.S. for two years, succeeding 
Jergen Kolding. 

EN 



•EGB ART LINE• INTRODUCED IN NEW YORK 

As a first stop on a 5-week tour of . 21 
metropolitan areas in the United States the artist 
and designer Mr. Per Arnoldi and the President of 
Ege Tapper A/S, Mr. Lau Aabling, visited New Yo7k 
September 21-25, 1986. The purpose of the visit 
was to introduce to the news media and to the 
trade the new •Art Line• by Ege Tapper - a series 
of 18 area . rugs with designs created by Mr. 
Arnoldi and eleven other Danish artists. 

The main distributor of Ege Tapper in the New Y1rk 
area, •Einstein Moomjy, the Carpet Department 
Store•, hosted a reception on March 22, 1986, in 
their main retail store in Manhattan in connection 
with a special exhibition of the new line of 
carpets. 

His Royal Highness Prince He.nrik of Denmark, who 
was in New York on a private visit, viewed the 
exhibition at Einstein Moomjy's on September 24. 
The visit of the Danish Prince helped generate 
even more interest in the exhibition in the U.S. 
media. 

The •Ege Art Line• is still prominently displayed 
at Einstein Moomjy's and other specialty stores 
throughout the United States, and readers with an 
interest in Danish art and design are encouraged 
to pay a visit. 

Prans Thorwald Bolvenkel 

ELLIS ISLAND MEDAL OP HONOR 

In the last issue of the DACC Newsletter we 
mentioned that Victor Borge was awarded the Ellis 
Island Medal of Honor. 

It has come to our attention that a long-time 
member of the Danish American Chamber of Commerce, 
Mr, Erik J. Priis, was similarly honored for his 
many years of work in the field of cultural 
relations between the U.S. and Norway. 

DSH 

POSITION WANTED 

Financial Analyst to Retail Management - a very 
diversified resident Dane is looking for a job 
that holds a future. A Green Card holder, I am 
looking for a position in New Jersey or New York 
City. I am qualified for many jobs, hold a MBA 
from Denmark (cand. Oecon.) and am willing to 
train. Call me at (201) 571-1518 or (201) 530-2818 
and I will send you my resume or meet with you. 

POSITION AVAILABLE 

Executive Secretary to the DACC Secretariat, New 
York. 

Functions include: general secretarial 
limited accounting, membership 
organization of DACC luncheons and 

services, 
contact, 

meeting 
office 

of PC's 
activities. Qualifications: general 
experience. Candidates with a knowledge 
preferred. 

Off ice hours: 9 .15 am to 1.15 pm Monday through 
Friday. 
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Location: 825 Third Avenue, 32nd Ploar, 

For further information, please 
Lichtenhagen, (212) 841-0114, or Ingebcontact '4 
< 212) 603-6900. org Ltraen 

' 
FAIR PROSPECTS POR DANISH LUXURY BOMBS 

The growth in the Danish exports of b 
components has been impressive, althou:~ldi119 
overall figures are small. Back in 19Bl the 
exports accounted for 57 million kroner b t tbeae 
year they reached approx. 250 million ltr~ne~. 1••t 

New orders for luxury homes to, among oth 
Trelleborg Huse have hit the headlines in 1;r', and others try to establish themselves here and86, 
build model homes. ~ 

Crucial to this sector will be the possibility 
1 Danish financing. The mortgage credit associati~ 

Kredi tforeningen Danmark has shown interest 1: 
entering the market but has not yet confirmed !ta 
commitment. An approval from the Dani~ 
authorities is expected this spring. • J 

CJJ 

TWA GOES TO COPENHAGEN NON-STOP 

On May 15, 1987, TWA will join SAS and Northwest 
Airlines in daily non-stop flights between Nev 
York and Copenhagen. There will be connecting TIIA 
flights to Stockholm, and probably Oslo as well. 
The New York-Copenhagen route will be serviced by 
Lockheed 1011 TriStar planes which hold 236 
passengers. In 1986 TWA flew 56,000 passengers on 
this route. 

Scandinavia is a very attractive market for 
foreign-owned airlines because of the high pr~ce 
level, and TWA is planning to match the price 
policy of its two competitors. 



THB DANISH BCONOMY (PRIVATBANKEN) 

The estimates of the balance of payments deficit 
are still being revised upwards. The deficit is 
now expected to be approx. DKK 36 billion for 
1986. It will probably be smaller in 1987, but 
there will still be much uncertainty about the 
future trends of the Danish economy. 

In the weekend of January 10-11 the EMS was 
realigned. The German Mark and the ,Dutch Guilder 
were upvalued by 31 against the Belgian and French 
Franc, Italian Lire, Irish Pound and the Danish 
Kroner. The Deutsche Mark is the main 
international currency to attract funds when the 
dollar is weak, and this phenomenon puts huge 
strain on the EMS and its exchange-rate mechanism. 
The Danish government has persistently said it 
would not devalue the currency, but with a growing 
deficit on the trade balance and the balance of 
payments it was impossible to justify an 
upvaluation of the Kroner in line with the German 
Mark. 

To achieve a permanent improvement of the balance 
of payments it is' necessary to increase exports. 
Until 1986 exports increp11ed by an average ,af 51 a 
year in terms of volume, but in 1986 exports , have 
developed most disappointingly, and Denmark 
actually has experienced ' !alling exports. The 
reason for this .is that Danish exporters have been 
faced with falling market prices since the spring 
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of 1985. A lasting solution to the balance of 
payments problem pre-supposes an annual real 
growth in exports of 5-61 for several years ahead. !·, __ 

To obtain a growth of this she it will be ;.., ·· 
necessary both to improve the competitive power 
and to solve the capacity problems of trade and 
industry. The latter problems will naturally be ~ 
solved as a consequence of the present heavy 
investment activity, but the wage negotiations 
this spring could result in a further 
deterioration of Denmark's competitive power, and 
it is unlikely that the desired increase in • 
exports will be achieved. 

f I 

As the trade balance did not develop as desired, 
also because of private consumption spending, the 
Government responded by tightening up , fisca-1 
policy (notably by raising energy taxes to keep 
the price to consumers at the same level as before 
oil prices began to fall) on three occasions 
within the past 12 months. But its most important 
initiative in the longer term is income tax 
reform, the effect of which was boosted by 
separate measures in October to penalize borrowing 
for ~onsumer spending and to encourage savings. 
The income tax reform ends the full deductability 
of interests outgoings. With effect from January 
1, 1987, interest expenditure is deductable at a 
flat rate of 501. Previously the value of 
deductions was equal to the marginal income tax 
rate, or up to_731. Income from capital will also 
be taxed at a rate of 501. The tax reform makes 
borrowing considerably less attractive and saving 
more attractive, than it used to be and as 
Denmark has the lowest ratio of savings to GDP of 
any country, the reform is timely. 

After GDP growth rates of 3.5, 3.9 and 2.71 in 
1984, 1985 and 1986, the finance ministr 
forecasts a growth rate of 1.11 in 1987 - and thi; 
is at the optimistic end of the scale of 
forecasts, others predict zero growth or even a 
fall in GDP. The main influence on demand is 
private consumption which, after rising by almost 
51 in real terms in 1986, will fall in 1987. 

Business and housing investment will 
and the current account deficit ..,~\1° dec110 
approx. DKK 20 billion in 1987. The fin f111 ~ 
for 1987 will depend very much on h•l Olltc°"e 
decline in domestic demand is a "'ether t 
faster export growth, and thia in tu~COlllpanied be 
on the most crucial economic event !f"'ifl dei,e~ 
spring renewal of the two-year coll 987, tb 
agreements ecthe ... e 

• •• 
TBB DANISH CHAMBER OF COMMERCB 

As of January 1, 1987, the two Danish ch 
commerce, Grosserer-Societetet and amber, of 
handelskammeret, will merge into one organrrovina. 
The Danish Chamber of Commerce. tation: 

The main office is at the following address: 

The Danish Chamber of Commerce 
B•rsen 
DK-1217 Copenhagen K 
Phone: 45-1-912323 
Telex1 19520 chamco 
Telefa_x1 45-1-325216 

The addresses of the three branches of the c_hambe' 
, of Commerce are as follows: 

Ny Baneg!rdsgade ' 4S 
Postboks 60 
DK-'81OO ·Arhus C 
Phone_: 45 . .:.6-135355 

Boulei.rarden . 2O 
DK-9OOO Alborg 

"\ _Phones · 45-8-1606!)0 

Albani Torv 4 
DK-5OOO Odense C 
Phone: 45-9-144714 

, DSH 

SEAWAY PROMOTION 
I 

The American Seaway Corporation and i 
counterpart, The Seaway Authority of Canada, w 
jointly host a semina:c and luncheon in Copenhage 
on Marc_h ~-

This bi-national mission will explore the use of 
.the Great Lakes - St. Lawrence seaway system as 1 

vital, reliable' and cost-efficient route for 
transporting international cargo to and from the 
Midwest regions of the o.s. and Canada. 

If you are interested in participating mbin ;~e 
seminar you may contact the U.S. E as ' 
Commercial Office, · in Copenhagen. 

EN 

SAS BOYS 12 NEW MCDONNELL DOUGLAS AIRPLAN]2 
uuon in 

SAS recently decided to invest DKK 10 b nnell 
the purchase of 12 MD 11 airplanes from McDo asilY 
Douglas. This long-ranging plane ( it will fn tl/0 
go from Copenhagen to Rio non-stop) .comes 1,rge 
versions: one with 224 passenger seats and a:senger 
cargo section, and one with approx. JOO P 
seats and less cargo space. 

¢ 
1110 .,,,9 
t1i9 
fif 
tile 
,ec 
gi9 

,-ft 
otl~ 
uni 
con 
tile 
tiiS 
11e 
colll 

cJJ 

£:§. 

MUC 
p.ine 

frl,p 
..,.c 
of 
and 
som 
dis 

Dan 
bav 
fie 
dif 
As 
tha 
poi 
bad 

In 
tot 
set 
oth 
rel 

As 
neg 
dra 
Bid 
the 
llgr 



US AND DENMARK 

~ born in Denmark, Peter Hessellund-Jensen 
,rhough r a stranger to the U.S. and its citizens 
114s ne~~er worked here as a diplomat in the early 
sis fa and returned as the Danish Ambassador to 
fifti;s N in 1957. Mr. Hessellund-Jensen thus 
the ·d • his high school diploma from Bronxville 
eceive 

r. h school. 
819 

studying law in Denmark he returned ' on his 
Afte\n 1971 to take a Masters from Columbia 
011~ ersi ty. Be then worked as a lawyer and 
univ iunt in American law firms, and also with 
consu0 nish Foreign Ministry. In 1983 he founded 
t~e 

0
:n firm in New Yofk on Madison Avenue. Today, 

hlS ys most of his work stems from Danish 
he sanie; and their American affiliations. 
compa 

CJJ 

O,S. VERSUS DANISH BUSINESS MENTALITY 

Much that at fi~st glance appears -similar in 
American and Dani.sh expectations, emphasis and 

preach is, in f~ct, very different. This is true 
business, as 1.n many other areas. At the risk 

..,· generalizing, I think it is possible to speak 
of certain consis~ent differences in the American 
and Danish manner of approaching an agreement. 
sometimes these differences result in unnecessary 
disputes between the parties. 

Danes entering the unfamiliar U.S. marketplace 
have usually heard horror · stories, real or 
fictitious, of business. duplicity and the 
difficulties and expense involved in litigation. 
As a result, problems arisjng ...during. negotiations 
that appear odd or unusual from a Danish view 
point may be perceived as danger signals revealing 
bad faith intentions on the other side. 

In most cases, of course, such suspicions are 
totally unnecessary. Nevertheless, a bad tone is 
set, negotiations sometimes fail, and what might 
otherwise have been a mutually beneficial business 
relationship never develops. 

(rft. h failures are unfortunately not the unusual 
'1f' are often the result of national differences 

the manner of negotiation. 

As an example, in Denmark, the party taking' the 
negotiation initiative will usually present a 
d?ft proposal that it feels is reasonable to both :h des• Ideally, the parties thereafter work out 
a e details and, after some give and take, an 
greement ia reached. 

-s-

Contract negotiations i 
hand, most often tak n the U.S., on the other 
presenting a draft e the fora of one aide 
position throughout con;~act that favors i ta own 
expected to come b • e other aide ia then 
the draft in its ack W~th a number of changes in 
points favoring th:w:th avor, ~ut leaving a few 
Through a subsequent er par Y or both sides. 
advant process of exchanging 

ages, the parties eventually reach an 
agreement with which both can live. 

The Danish approach might, in fact, seem odd frOII 
tJie American point of view, since each aide ia 
considered best able to look after i t■elf. Until 
agreement is reached, neither party is expected to 
be responsible for or, for that matter, even 
concern itself too closely with the interests of 
the other party. 

Danes, taking the negotiating initiative and 
presenting what they consider an even-handed 
proposal, will quite often be dismayed to have 
their proposal returned totally redrafted in favor 
of the American side. The American negotiators are 
then in turn surprised by the negative Danish 
reaction to what they consider a perfectly 
acceptable manner of proceeding to agreement. 

On the other hand, if the Danish side expects to 
receive a mutually favorable business proposal 
from its American counterpart, it may view with 
suspicion a negotiating partner initially 
proposing a voluminous contract with clause after 
clause favoring only its own interests. 

Much worse, of course, are those instances of 
Danish businessmen operating under the assumption 
that the American proposal will be reasonable to 
both parties, who, without- looking too closely, 
bind themselves to wholly one-sided contracts. 

When negotiations and the attitudes of the 
negotiating ·parties take a turn for the worse, it 
is often worthwhile to stop for a moment and make 
sure that the conflict is real and not just the 
result of these differences in approach. 

Peter Bessellund-Jensen 

A BOOST POR BIOTECHNOLOGY 

The Danish government has prepared an action plan 
for the country's research and development 
activities in the period 1987-90. One of the 
features in a long list of concrete proposals is 
an R, D plan for biotechnology, and proposals for 
arranging finance to promote industrial 
cooperation between Danish companies. 

The total budget for the plan has- been set at DKK 
1 ,oo million based on 1987 prices, and the 
bi est singl; grant CDKK 500 million) has been 
ea~!arked for biotechnical R , D in order to 
su ort Denmark's relatively advanced po~ition in 
ag~fculture, fisheries and some industrial areas 
of biotechnology. 

ti al terms biotechnology R , D will. be 
In prac c h t f d • d tin a number of researc cen era orme 
carrieh oullaboration between universities, other 
throug cof higher education, and existing public 
centers o i 
and private research institut ons. 



COMPUTER-PR FOR DANISH EXPORTS 

Danish companies trying to get into the American 
market with new products quickly realize that 
public and media relations are an integrated part 
of export marketing. Trade organizations 
attempting to introduce Danish concepts and new 
ideas also see the need. The foreign service from 
the commercial offices in the front line to their 

. counterparts in Copenhagen are very much aware of 
this. 

The concensus about the need for PR has led to the 
introduction of new activities in The Information 
Office at the Danish Embassy in Washington, D.C., 
which works at a national level. A significant 
step has been the tightening of cooperation with 
the individual Consulates General in Chicago, 
Houston, Los Angeles and New York. 

•The Information Office has the assistance of 
D~nish exports as a very high priority,• says 
M~nister Counselor Bent Skou to DACC. •working 
with the trade specialist organizations and in 
some cases branches and companies, we will 
identify PR possibilities in the United States 
Sometimes we will advise, other times we wili 
execute an information program agreed upon. It is 
all a question of the case at hand . • 

The Danish foreign service has helped commercial 
interests in the past. Bent Skou, however, 
explains that The Information Office now ·is geared 
to a more technological and direct approach to PR 
than previously. •The United States is an 
information society, and if we want to be heard we 
must use the sharpest tools of the PR trade which 
increasingly are electronic.• 

The Information Office is staffed with a press 
attach~ with special tasks in export-PR (Dan 
Larsen, formerly of New York) and two assistants 
(Ellen B. Pittman and Aase Lis Larsen). Currently 
the office is installing an advanced computer 
system, which will allow instant production of 
information materials, electronic research and a 
direct targeting of the message. 

The good Danish image in the U.S. has been 
supported over decades by dissemination of solid 
and reliable information about life and ways in 
Denmark. It continues to be the main task of the 
Danish Information Office to promote the view of 
Denmark as an old friend and ally of the U.S., 
sharing basic values like freedom and democracy 
with our American partners, 

The Information Office responds to about 15,000 
telephone inquiries and 5-10, 000 letters a year. 
The office supervises the nationwide distribution 
of films about Denmark and distributes 89 
different fact sheets about major aspects of 
Danish life, economy, history etc. 

Many American reporters call the office for 
information and assistance, and its staff initiate 
or support many events and special projects. Among 
the plans presently under preparation are a 
special supplement on Denmark to •The Nation's 
Business•, the official magaz i ne of the Chamber of 
Commeroe of the U.S., and special programs on 
public broadcasting TV about the Louisiana Museum 
Karen Blixen 's Denmark and a series of 5 one-hou; 
programs on the Nordic countries. A visit by the 
Royal Danish Ballet to the U.S. in 1988 is also on 
the agenda. 

Dan Larsen 

-6- TECHNOLOGY TRANSFER 

About 2,000 Danish firms will be 
sometime during February 1987 by tbecontact.. 
Technical Information Service (OTO) and Dani;'b 
complete a questionnaire. aa1ced to 

The questionnaire is part of a 
venture between OTO and the Cons!:;~ntly started 
New York for the purpose of i e General 1 
industry in obtaining new technoai9s Sting Dan1e: 
keeping abreast of new developments:Y as Well 11 

The U.S. Standard Industrial Claaaifi 
(SIC) was used in the questionna1:tion Code 
hopefully will make it simpler to id e, Wbicb 
pinpoint a firm's specific interest andentify and 
more efficient during the data base ae nheed, Ind arc • 

We have tried to 
following five 
telecommunication, 
technology and new 

limit the questionnaire to t 
main areas: electron! be 

biotechnology, product1'• 
materials. 011 

The completed profiles (questionnaires> i 
submitted by OTO to the Consulate who in t:r;~il~l 
inititate the contacts. 

Large sums are spent on R 6 D in 
bulk by the Government but also 
private and public, universities 
centers. 

the o.s., tJi 
by industry, 
and research 

The Consulate has an agreement with a Boston-based 
data base that specializes in venture capital 
firms. The data base consists of about 10,000 
firms all in the early or start-up phase of a new 
technology. 

It is c:,ur intention to match all received profilu 
(questionnaires) with the data base. When a match 
is clearly identified the U.S. firm will be 
contacted for further information, ·and an 
appointment will be set up if the interest is 
mutual. 

The data base will be supplemented by .major firms ' 
licencing departments, U.S. Pederal Government 
information sources, state and local developme~ 
agencies, university and private research cent 
as well as business brokers, consultants 
technology transfers and major technology 
exhibits. 

We expect at least 200 well planned and executed 
profiles will be returned from firms that are 
ready to enter into an agreement with a u.s. firm, 
whether it be a licencing, joint venture or plain 
marketing agreement. 

Leif .Wassermann 

EXPORT PROMOTION - NEW PROCEDURES 

Danish exporters can no longer obtain fre~ 
assistance from the many Danish governmentf 
offices throughout the world . As of January Th; 
1987, a new payment procedure was i ntroduced, 
main elements are as follows: 

Each company is allowed 4 hours of free assis~an~e 
in a 12-month period. If more service is require ' 
a charge of D.kr. 250 per hour applies, 

urchase 
When assisting Danish exporters with the P h tel 
of publications, credit serviceS, t: of 
reservations or debt collections, a flat ra 
D.kr. 100-300 is charged. 
cs 
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•• f~ ~. ration with the Denmark Cheese 
in cooP; rseland Foods and A. V. Olsson 

5~' iation, i~l sponsor the Scandinavian Cheese 
~ss0fng co., w takes in 6,500 leading supermarkets 
rtadival sweePfmed at stimulating awareness and 
rest n1tide, A s of the wide variety of cheeses 
oati~asing sal~inavian countries, participating 
inct the sc~n decorated with Scandinavian Cheese 
ttO:ets will ~s placards, flags and advertising 
i,a'tival ban;ewiil provide a lucky winner with two 
Y~~c1ters, S~ kets in SAS First Business Class to 
5 undtriP t c and SAS International Hotels will 
r0 • via; 1 d ti i scand1na luxurious hote accommo a ons n 
,ovide 0810 and Stockholm. The promotion will 

~0penhage~, bruary 1 until April 17. 
run from e 

8 Release pres 

~ 
threat of a possible trade war, some Danish 

onder ters had a busy January. Canned ham and 
exp~~ed cheese would otherwise have become scarce 

1 expensive delicacies due to an extra tariff of 
iifOI, 

Since the tariffs did not become reality, the 
frenzy is now over. But the situation has spurred 
considerations on how to avoid such situations. 

one of the cheese exporters has already taken the 
consequences. Tholstrup Cheese has started 
producing its specialties in the U.S. under Danish 
management. __ _ 

Bead of the operation is Jens Bang Pedersen, and 
even he had to act before a possible trade war. 
The company will introduce new products in 
February and March, and to secure supplies he had 
a container of cheese flown from Denmark to the 
D.S. The cost? Only a fraction of the possible 
tariffs of $5 per lb. 

CJJ 
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@."l'IORB TRADE WAR 

~~ the very day this Newsletter had its deadline, 
the negotiators from the European Community and 
wo~14u.s. agreed on a tentative agreement that 

prevent an actual trade war. 

Both aid d 
would es eclined to estimate what the U.S. 
agree actually gain in dollars under this new 
of cment. The agricultural exports, in particular 
acces~rn and sorghum, will now have an easier 
Spanish to Portugal. As for the far more important 
Promised market, American exporters have been 
fr0111 two thirds of all corn imports to Spain 
establ countries outside the EEC. This would 
of the i~h t

1
he imports from the u. S. at about 601 

eve reached in 1986. 
In exchan 
tariffs ge the accord requires the EEC to reduce 
hundred ~~lilnidustrial imports amounting to several 

on dollars from the u.s. 
CJJ 
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BUDWEISER SOON AVAILABLE IN DBNMARX 

The best-selling beer in the world, Budweiser, 
will be available in Denmark beginning the spring 
of 1987. This is the first time ever a foreign 
beer is produced in Denmark. 

The maker of Budweiser, Anheuser-Busch, has 
finalized negotiations with Carlsberg Breweries to 
the effect that Wiibroe Breweries, Helsing~r, a 
United Breweries Group company, will produce the 
world-famous beer on licence. 

Ebbe Itristiansen, Managing Director of Wiibroe, 
estimates a market share for Budweiser in Denmark 
of 2-31 of the luxury beer market, equating a 
yearly production of 5 million bottles. 

DSH 

DANISH PARTICIPATION IN AMERICA'S CUP? 

8 well-known Danish business leaders have taken 
the initiative for establishing •The Committee for 
Danish America• s Cup Challenge•, chaired by Mr. 
Jens Thorsen who is also the Chairman of the Royal 
Danish Yacht Club. The Committee aims at Danish 
participation in the race in 1990. 

Support (financial and otherwise) for Danish 
participation in America's Cup is expected to come 
from Danish business, and canvassing will start in 
February of 1987. 

There is hope that H.R.H. Prince Henrik will also 
__ Jupport the Committee if the project succeeds. 

MARTHA GRAHAM HONORED 

Her long-standing and warm relations to Denmark 
and her unique role in the creation of modern 
dance were among the reasons why Martha Graham was 
chosen by Queen Margrethe to receive the Golden 
Medal •Ingenio et Arti•. 

This medal is presented to artists and scientists, 
and as of now only one other foreigner, the 
Swedish opera singer Birgit Nilsson, holds this 
honor. 

Martha Graham states to be 93 y~ars old, but her 
friends say that even that is a coquettish 
understatement, Martha Graham's dance company and 
school for modern dance have been central 
institutions in modern ballet for more than half a 
century. 

CJJ 

NEW TULIP SLAUGHTERHOUSE 

Tulip Meat Company, northern Europe's largest 
slaughterhouse and meat processing company, has 
started construction of a new processing plant 
which will bring most of the company's production 
and administration activities under the same roof. 
It will also free the present site in central 
Vejle for other uses , and concentrate Tulip's 
activities on a site on the outskirts of town 
When completed, the Tulip complex will have ; 
floor area of 110,000 sq.m., and give northern 
Europe's biggest slaughterhouse group northern 
Europe's biggest slaughterhouse. 


